
 
 

 

 

  

Strategic LTC planning: Protect wealth, 
preserve legacy & create tax efficiencies 
 
As a financial professional, you know that wealth doesn’t eliminate risk — it 
reframes it. Long-term care (LTC) planning is often overlooked by  
high-net-worth clients who may assume their assets will cover future care 
needs. But the reality is more complex. Without a plan, LTC costs can erode 
estates, disrupt legacy intentions, and place emotional and financial strain on 
families. 
 
November is Long-Term Care Awareness Month — an ideal time to initiate 
meaningful conversations with your affluent clients. It’s not just about whether 
they can afford care but also whether their current plan aligns with their 
broader goals. LTC insurance strategies can help clients protect their wealth, 
preserve their legacy and create tax efficiencies — all while leveraging a 
familiar wealth-building concept: using other people’s money to protect their 
own. 
 
Let’s help shift the narrative from “you can afford it” to “you have better 
options.” Guide your clients toward LTC strategies that support their future. 
 

• Planning for LTC with "OPM:" A high-net-worth strategy 
 

2026 LTC tax updates 
 
The IRS per diem limit for long-term care (LTC) benefits will be increased by $10 per 
day for 2026. The eligible LTC premium limits will also increase for all age brackets. 
These increases reflect the IRS’s annual adjustments for inflation and help 
policyholders better plan for rising care costs. Here are the details:  
 

• LTC per diem limit: 
o Will increase to $430/day in 2026 (up from $420/day in 2025) 

• Eligible LTC premium deductions by age: 
 
Age at end of tax year    2026       2025 

40 and younger $500 $480 

41 to 50 $930 $900 

51 to 60 $1,860 $1,800 

61 to 70 $4,960 $4,810 

71 and older $6,200 $6,020 

 
Our guide has been updated to reflect these 2026 LTC per diem and eligible 
LTC premiums: BYA: LTC riders 
 

https://go.johnhancockinsurance.com/MDE0LVBCWi0xMDcAAAGdyr6qKH1TJW3hDP-O6iXrLyqNKYeh8s1eFXeXIr85kClSk0GIquyDnol3hKyzkJXcV5TmnM8=
https://go.johnhancockinsurance.com/MDE0LVBCWi0xMDcAAAGdyr6qJ3qjsq2gD0Xiqb1zA8zGtgGZzQdkAbeyNEDeiHES50R7vQSFxizotWW0xKnG1WRAokg=
https://go.johnhancockinsurance.com/MDE0LVBCWi0xMDcAAAGdyr6qKB14Li4CgaSs-ygSSGRg0eqyfUoUKKUQiV_2DJ0oDSiRvmzgT2k4K_lI6vj5XbOw7gs=
https://go.johnhancockinsurance.com/MDE0LVBCWi0xMDcAAAGdyr6qKB14Li4CgaSs-ygSSGRg0eqyfUoUKKUQiV_2DJ0oDSiRvmzgT2k4K_lI6vj5XbOw7gs=
https://go.johnhancockinsurance.com/MDE0LVBCWi0xMDcAAAGdyr6qKB14Li4CgaSs-ygSSGRg0eqyfUoUKKUQiV_2DJ0oDSiRvmzgT2k4K_lI6vj5XbOw7gs=


 

In other news 
 
Check out our timely insights and strategies to support meaningful year-end planning 
conversations. These ideas are designed to help close out the year with confidence 
and provide valuable perspective for clients making important year-end decisions.  
 

• Year-end planning strategies 2025 
 

  

 

 

Central Intelligence 
 
Stay informed on important court rulings and legislative updates that can affect our 
industry. Each month, this publication summarizes topics that can directly impact your 
business. This issue includes: 
 

• Tax Court rejects claim that civil fraud penalties require a jury trial 
• Supreme Court agrees to hear case regarding property tax foreclosure suit 
• IRS releases new Form 706 
• Senator Wyden introduces "Billionaires Income Tax Act" 

  

Read the latest  

  

 

Take advantage of JH Solutions today 
 
JH Solutions® is available within the JH Illustrator software for your  
concept-based illustration needs. Check out our special needs suite, either in JH 
Solutions or click here for a more comprehensive needs analysis presentation. Learn 
more: JH Solutions Concepts in JH Illustrator 
 

In case you missed it: 

Planning with purpose: Insights that matter 
Stay ahead: Tax law changes, estate planning resources & 
LTC insights 
 

 

https://go.johnhancockinsurance.com/MDE0LVBCWi0xMDcAAAGdyr6qJxN3fdm4W355P9x0WxFtSLsH7A9hPcXqfJyk0-yRcABUnfRN5O9iGAUN3GyELTIB8WQ=
https://go.johnhancockinsurance.com/MDE0LVBCWi0xMDcAAAGdyr6qKFfotJrHZALOR-s10DcC0Gsta5eP6x0xK-sudCZF5UAR9H50dBvWeb0zmEhpLNmSUZE=
https://go.johnhancockinsurance.com/MDE0LVBCWi0xMDcAAAGdyr6qJ47TW9xNqaaO5grr2IeRDomFshK2vpKUEBfKRVU3LtPGe5bnE6kEd2ny3Bc-jcNMVp0=
https://go.johnhancockinsurance.com/MDE0LVBCWi0xMDcAAAGdyr6qJ4AP8mP4se0Z75j-8pYoWUO9TojC7_CLkl7XcTtNzHFSMXYq8uHbVtQSmjQ8WgkMNB8=
https://go.johnhancockinsurance.com/MDE0LVBCWi0xMDcAAAGdyr6qJ4AP8mP4se0Z75j-8pYoWUO9TojC7_CLkl7XcTtNzHFSMXYq8uHbVtQSmjQ8WgkMNB8=
https://go.johnhancockinsurance.com/MDE0LVBCWi0xMDcAAAGdyr6qJ13m67vVxFvholemuwVMkYUkEx3rjMdn8uOg6UA7mGb2F0pASim6LjpTfvIkF1u8drA=
https://go.johnhancockinsurance.com/MDE0LVBCWi0xMDcAAAGdyr6qJ0MZIbs3mZjEMATGDokLYKDIOLwOUVNyzb_Bqon2DToO85mP0CH6YJcd2ZuubA_MdbU=
https://go.johnhancockinsurance.com/MDE0LVBCWi0xMDcAAAGdyr6qKMgQ78baGhB58LWKku1UWVTMnbIwDdC-7AkwjUQPzNIL9tCHkFRBx273jnNE22mqAjo=
https://go.johnhancockinsurance.com/MDE0LVBCWi0xMDcAAAGdyr6qKOThfgfgq2NybOvgwI2xHOs0oSKT5SMCeUQcLV0IsUyRc2AQBaWkqIhMLK9Htd8lNhw=
https://go.johnhancockinsurance.com/MDE0LVBCWi0xMDcAAAGdyr6qKOThfgfgq2NybOvgwI2xHOs0oSKT5SMCeUQcLV0IsUyRc2AQBaWkqIhMLK9Htd8lNhw=
https://go.johnhancockinsurance.com/MDE0LVBCWi0xMDcAAAGdyr6qKFfotJrHZALOR-s10DcC0Gsta5eP6x0xK-sudCZF5UAR9H50dBvWeb0zmEhpLNmSUZE=


 

   

FOR AGENT USE ONLY. THIS MATERIAL MAY NOT BE USED WITH THE PUBLIC.  
Insurance policies and/or associated riders and features may not be available in all states.  
This material does not constitute tax, legal, investment or accounting advice and is not intended for use by 
a taxpayer for the purposes of avoiding any IRS penalty. Comments on taxation are based on tax law 
current as of the time we produced the material.   
All information and materials provided by John Hancock are to support the marketing and sale of our 
products and services, and are not intended to be impartial advice or recommendations. John Hancock 
and its representatives will receive compensation from such sales or services. Anyone interested in these 
transactions or topics may want to seek advice based on his or her particular circumstances from 
independent professionals.   
John Hancock Life and Long-term care insurance products are issued by: John Hancock Life Insurance 
Company (U.S.A.), Boston, MA 02116 (not licensed in New York); and in New York by John Hancock Life 
Insurance Company of New York, Valhalla, NY 10595 (Life insurance) and John Hancock Life & Health 
Insurance Company, Boston, MA 02116 (Long-term care insurance).. MLINY102725374-1  
 

     

    

 
 

https://sales.johnhancockinsurance.com/financial-professionals/NLI/contact-us.html?cid=US_JH_IS_EM_Marketo_Marketingemails_Saleshub____contact-us-page__AWCTR__&utm_source=Marketo&utm_medium=EM&utm_campaign=_Marketingemails&utm_content=_&utm_term=JH_IS_US_Saleshub_____AWCTR

